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29 November 2023

BSE Limited, National Stock Exchange of India Limited,
Phiroze Jeejeebhoy Towers, Exchange Plaza, Bandra Kurla Complex,
Dalal Street, Mumbai — 400 001 Bandra East, Mumbai — 400 051

Scrip Code: 500870 Scrip Symbol: CASTROLIND

Dear Sir/Madam,

Sub.: Intimation under Regulation 30 of the SEBI (Listing Obligations and Disclosure
Requirements) Regulations, 2015, regarding change in Senior Management Personnel

Further to the intimation made by the Company dated 3 August 2023 wherein it was
informed about cessation of office of Vice-President & Head — Customer Excellence &
Operations, a Senior Management Personnel (SMP) position, it is hereby informed that
the Company has appointed Mr. Anoop Jindal as Vice-President & Head — Customer
Excellence & Operations, with effect from 1 January 2024. A brief profile of Mr. Anoop
Jindal is enclosed.

Kindly take the above information on your record.
Thank you,

Yours faithfully,
For Castrol India Limited

HEMANGl Digitally signed by

HEMANGI YATEEN

YATEEN GHAG
Date: 2023.11.29

GHAG 15:04:36 +05'30"

Hemangi Ghag
Company Secretary & Compliance Officer

Encl.: A/a

Registered address:

Castrol India Limited

CIN: L23200MH1979PLC021359

Technopolis Knowledge Park, Mahakali Caves Road, Andheri (East), Mumbai — 400093
Tel: +9122-66984100 / Fax: +9122-66984101

Customer Service Toll Free No: 1800222100 / 18002098100
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Annexure: Brief Profile of Mr. Anoop Jindal

Mr. Anoop Jindal has a proven track record of driving
revenue growth across diverse industries, including
Industrial products and lubricants. He joined Castrol India
Limited ("Castrol”) in 2005 as a Key Accounts Manager and
then gained extensive experience across functions in
managing OEMs, Strategic accounts, Sales Excellence &
RTM and Customer operations. In these diverse roles, he
led multiple new initiatives on new customer acquisitions,
value delivery, superior customer experience, compliance, simplification and
standardization for long term profitable business growth. He played a pivotal role in
driving digital agenda for influencer advocacy and loyalty programs as well as
connecting customers digitally to gain competitive edge for sustainable business
growth.

Since 2021, Mr. Anoop Jindal has been leading the B2B (FWS & Heavy Duty) sales team
in delivering top-line and bottom-line objectives through new acquisitions and
distribution expansion across B2B business segments of Franchise Workshops,
Building & Construction, Mining and Fleets. He has been instrumental in driving
continuous B2B business growth by developing a highly motivated sales team focused
on new account acquisitions and value selling across business segments. Throughout
his journey, he has consistently identified and harnessed new opportunities,
championing new strategic initiatives that have fueled market expansion and growth.

Prior to joining Castrol, Mr. Anoop Jindal began his career journey with BPL Display
Devices in 1999 and later worked with Saint-Gobain Abrasives in Sales. He holds a
Bachelor’'s degree in Mechanical Engineering from National Institute of Technology
(NIT), Kurukshetra and Executive MBA from Narsee Monjee Institute of Management
Studies (NMIMS), Mumbai.
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